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Adorable Pet Photography pet photography business plan executive summary. Adorable Pet Photography is a start-up
pet portrait company in Atlanta, Georgia. Through advertisements in the print media, brochures, and establishing
working.

Portrait sittings are available in either the well-equipped studio, the comfort of the client's home, or in an
outdoor setting. However, they do not openly welcome your furry family members. We will fill an existing
need for the client by specializing in pet photography. This means that the start-up can either be low or high
depending on your goals, vision and aspirations for your business. Local computer stores are threatened. Child
Portrait Program We arrange a portrait of the child at 3 years, 4 years and 5 years, or until the child begins to
be photographed annually for school pictures. Company Summary Phoebe Peters has worked as an industrial
photographer and freelance portrait photographer in Southern California for 10 years. We need to offer a real
alliance that feels personal. You can answer all of the questions using keywords and short phrases. We have a
unique combination of props and a passion for babies. Adorable Pet Photography is currently located in
Atlanta, Georgia. Finally, Adorable Pet Photography will establish relationships with pet specialty stores to
offer candid photographs of pets and owners in seasonal vignettes. We offer a special package of a family
portrait at half price with the senior picture. We will not be able to compete in any effective way with the
chains using boxes or products as appliances. We can't just market and sell service and support; we must
deliver as well. With many years of experience, and a gentle approach in an unhurried environment, we will
preserve your memories in a beautiful piece of photographic art. Our objectives are: To generate a comfortable
net profit by the third year. For these reasons, most photo studios are rarely used by families as a whole.
Margins are squeezed as they compete against chains, in a competition based on price more than on service
and support. Ultimately, we are selling information technology. We estimate there are 45, such businesses in
our market area.


